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Ann McFadden, of Cayuga. re—ui.mt
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Jobin O. Barnett, of Caynp, admitted
Feb:, 2. 1920.

Ahl-lhtd.o(mnthbmad—
witted Feb, 4, 1920,

C. H. A. Nelles, of Walpole, uhmd'
Aprit 26, 1920,

Henry Hayes, of North Cayup. ad-
~ mitted April 26, 1920,
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Martha Byers, of North qup, ad-
-il-lllull.lm .
Andrew McDowell, of s&ubmk ad-
-auwyzum
DIED

Cnﬂinghm died Dee, 31,
qat“yluu.
Joseph McLeas, d‘udJm% nm
aged 81 years,
Jobha Rhodes, dwdﬁmhﬁ:h, 1920,

P luhulAttimo-, died . Jlly 5, 1929,
lﬁlm ;
\ ﬁ‘&}ﬁlyl&,lm aged

Dlscmm\ ~
~ (Allowed to leave)

Elisa Walker, October 4th, 1920

- Aun McFadden, April 106k, 1920,

- Mary Jane Lyle, April 3vd, 1920,
Aundrew McDowdll, Aagust 20th, 1920,
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1832-46—George Byng
Middlesex, 1780-84 and rno-na.
when he died).
1850-1360—Charles mwn—
liams Wyan (M.P. for Old Ssrum,

1850-1862—Sir Charies M. Bar-
ren, (M.P. for Shoreham, 1»6—1“3.
when he diéd)."

1862-1867—Henry Ceeil lnﬁer
(M.P. for WM:B&, l;lb!“’l,

1867-1873—Henry Thomas mnr
Corry (M.P. for Tyrone, 1825-1873,
when he died). Was the only Irish
M.P. who attained the homor.
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Lightning Rods

Have your buiidings protected
from Lightning by having
them properly rodded. Am
agent for the Dominion Light-
ning Rod Co. sand prepared to
do all work promptly. All
copper rod used. Repairing
also done.

G. E. HOSKIN
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JARVIS, ONT.

saved and in convenience.

cows daily.

rator saves cream thrown out by all other separators because it
akime cloan at all speeds, due to the wonderful Suction-feed.

SHARPLES

famous Suction-feed
ims clean at any

SEPARATOR
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Take a trip into our local agent’s store today
and see for yourself the above exclusive Sharples
advantages and what they mean to you in cream

SHARPLES MILKER The woria's
fastest milker—and fast milking increases
the milk yield. Produces 1.25 lbs. of milk
Ppet unit per minute—one man can easily
operate four units. Used on over 300,000
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The dollar you spend in Jarvis will eventually **€ome home to Boost.”

JARVIS’ BUY-AT-HOME CAMPAIGN

‘Read these articles with care, they may present something you have not thought of before.
the home merchants, whose ads. appear here.

I " If you buy out of town and I buy out of town what is going to become of our town ?
i

They are your neighbors and will treat you right.
-The money you spend with them stays in circulation in Jarvis and neighborhood and benefits the town.

Patronize

' We thipk we give the best. -
g the ofall whe
 facilitfes ardyt the disposal

W terms consistent with |.
to be consuited.

s “!ﬂﬂiumm‘fw

I will make them look like
new. Thease ure the days whea

and mnlm' of goods
“1 do. I 4o not fear competition of
. ‘any mature because the groceries
and baked goods I sell ecannot be
duplicated anywhere.

D, €. ALLEN; Grocer and Baker*

Mobndl‘mnurw

am ecomomy drive. If you,
epesd some momey with, me you
save money. I I attend to,
ecar it will remder a faith
Oils.(}reasesand‘

p
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~We arealways glad |

‘BANK OF BANILTON. Jarvis-Nanticoke |
" 3. H. BROWN, Manager. .. |
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! order man why he does not go to the

i the articles desired if they are not

| all that the customer had expected.

. best he ca
in stock_at all times many things for

LOCAL DEALERS DG
BUSINESS IN OPEN

Know They Must Face the Musle
if Their Customers Are
Displeased.

MEET PATRONS FACE T0 FACE

Mail Order Men Prefer to Sell at
Long Distance Rather Than
DPeal Withh People In
Their- Own Cities.

(Copyright.)

One of the stock excuses of the
man who orders goods from a mail
order house is that there are many
things that he wants that the local
merchants do not carry in stock, and
that it is necessary for him “to send
away from town to get them.

This explanation may be all right
on the theory that a poor excuse is
. better than none, but it fails to pass
| muster when it is'subjected to a little

Ask the man who offers this as an
excuse for his dealings with the mail

local merchant and ask him to order

to be found in the merchant’s stock.
The merchant will very gladly do
this, and the merchant and customer
will both profit. The merchant can
sell you whatever you desire at as
low a price as the mail order house
can make you on goods the same
quality and he can wmake a small
profit.

The customer will profit from the
transaction, because he will be deal-
ing with a merchant who stands back
of the goods that he sells, and who
is easily accessible in case the arti-
cles purchased do not prove to be

Give Home Merchant Preference.

Why not try this plan the next
time you need something which you
cannot find in any of your home
stores? The merchant in the aver-
age sized town cannot carry in stock
everything that all of the people in
his tewn may want at all times. It

would require a capital many timea
larger than the average merchant can
command o this, but Me dces the
e ordinarily does ¢arry

OTQTC wudl e may raell Le 11eeas uvi

his cusioiners to the greatest possible
degree, but there is a limit to his
purchasing ability. He i3 always
ready and wiiling, however, 1o make
every effort to meet the demands of
the community. Why not, then, give
him the preference over the far dis-
tant mail order man if you must have
something which is not to be found
in the local stores? He will do the
business in a satisfactory manner,
give you as quick if not quicker ser-
vice and more satisfactory treatment,
and the chances are that he will give
you better values for the money. Fin-
ally, whatever profit is to be made
off the transaction will stay at home
and do its bit toward making the
merchant and his town and, inci-
dentally, yourself, more prosperous.

No business can be transacted as
satisfactorily at long range as it can
when the two parties to the trans-
action meet face to face. The only
exception to this rule is in the case
of the mail order man himself, who
can transact his business with great-
er success to himself at long distance
than he conld if he had to meet his
customers face to face. That is the
reason that he does business by mail
instead of selling to the people in his
own city. If the goods which the
mail order man advertizes in his al-
luring catalogues were the bargains
that he represents them to be, he
would not have to go outside of the
confines of his own city to sell all the
goods he could possibly obtain. But
the average mail order house not only
does not make any effort to scll goods
in its own city, but will not sell to
anyone residing within the city
limits. The mail order man does not
want to meet his customers face to
face. He can do business better so
far as he is concerned if S cus-
tomer is some hundreds of miles
away from his office,

Does Business In Open.

The man who sells goods over the
counter, on the other haud, does busi-
ness in the open. He cannot hide be-
hind a corporate name or talk to a
displeased customer from behind the
locked doors of a private office. He
knows that he must face the music
in case he is a party to any trans-
action that won’t stand the Jight of
day. He knows that he must satisty
every customer with whom he may
be dealing, or he will lose not only
that customer but probably others
who will soon know all the facts if
he does not do the square thing by
any oue of his patrons.

There is no reason in the world for
any person to send his money to a
mail order house because he cannot
find the article he wants in his local
store. The local merchant is in busi-
ness for the very purpese of getting
you what you want. He has the in-
formation that will enable him to get

(| what you want and to get it as quick-

ly as you could get it from a mail
order house. 1t is only fair to him
to give him the chance to make such
profit as any dealer would make off
the transaction and it is only fair to
yourself to keep that profit at home
rather than to send it away to some
far distant city from which it will
gever return.

)

In the Line of Meats

You cannet beat the OLD VET-
ERAN SHOP. Everything I have |
in stock is ‘“proven. best by every
test.”” I invite your patronage
with the assurance that you will
be satisfied. Carry a good line
of all vegetables in season.

- E. MACHELL, Megt Market.

i
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Pure Druge Are Essential to
health. We carry a full line of
100 per cent, pure drugs — and
medicines. Big line of toilet ar-
ticles and sick room supplies and
everything usually carried in a
'l'lrst-chas drug store. Buy in

JARVIS o\\srogg
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When It Comes to Supplying
the needs of this community in
the line of Groceries and Dry

Goods. We feel proud to state
that our lines cannot be sur-
passed. A complete line of

everything kept in stock, and the
service we at all times extend to
our patrons is deserving of your
patronage.

Always at Your Service

Anything in the line of Real
Estate, Fire Insurance, L &
Conveyancing will be given iEe
strictest attention by me. If you
re considering the sale of your
home or farm see me.

GEO. L. MILLER,
Real Estate and Insurance.

GOODS OF QUALITY!

By buying at home you have tlge
advantage of seeing the goods y
are paying for and know what you
are getting. The qunhty of our
goods will always bear inspection,
ind we invite you to come and look
over stock. Groceries always fresh.

J. A. BURWASH,
General Merchant.

I have just opened up and
have taken the agency for the
Farmers Cockshutt line of farm
implements, also the Adams’
make of wagons. Come in and
get my prices on anything vou
may need, and I will assure vou
in advance of every courtesy
possible in my line.

HERBERT PEACOCK, Implements
T Have Said It Before and Say It

You can get better prices as
well as quality in footwear at my
store than in the city. My stock
is of the best quality. Also carry
a good line of harness, whips, etc.
Bring in your harness now for re-
pairs.

A. H. LANGRAYF,
Saddler and Shoes

If You Have a Blowout, Stone
Bruise, Puncture
or if your tires need re- treadiag
bring it to me and I will show
You how to save money on your
tire bills. I have a complete
vuleanizing and tire repair plant,
and the service readered is your
guarantee of good work.
J. W. MORRISON,
Tire Repairman
In the Line of Grocerles
I always aim to keep my stoc(
fresh and clean. You can al-
Ways return anything vou buy
from me that is not satisfactory.
I carry at all times the choicest
cuts of beef, pork, lamb, in fact,
everything in the meat line. 1
solicit your patronage, guarantee-
ing to service in advance.
THOS. HARRIS,
i Groceries and Meats
! Gemeral Hardware Noeds
At C. T. Carter's Everything
in Hardware, Builders and Coa-
tractors Supplies, Farm Needs,
etc. You can depend on any line
of Hardware you purchase from
me. Coal Ranges, Coal Oil Stoves
and Heaters always kept in
stock. Full line of Paints.

E.T.CARTER, Hardware
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